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Another RMD will be due
by December 31 of that
same year and then each
subsequent year.

Health
Insurance
Terms to Know

Consider this Retirement
Income Option

As Baby Boomers near retiremen
t, they may feel uneasy about
the
lack of guarantees offered
by the investments in their
employersponsored 401(k) plan. Increasin
gly, some plan sponsors are
addressing this concern by
offering plan participants an
opportunity to
annuitize all or a part of their
plan balance.
If an annuity* appeals to you,
and your company retirement
plan doesn’t offer this feature,
you may consider taking a
portion of your plan balance
and annuitizing on your own
to preserve some plan gains
and, ultimately, for financial
confidence in your future.
Here’s what you need to know:
The Basics
An annuity is a contract between
you and an insurance company
for
which you pay one lump sum
or periodic
premiums in return for regular
income.
Immediate annuities begin
providing
income immediately; deferred
annuities
begin at a later date. Income
you receive
may be for a predetermined
period of
years, called “period certain.”
Or you
can opt for lifetime income,
which
usually costs more.
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Before you jump ahead though, take care in assembling
your team –
one consisting of you, your financial advisor and your REALTOR®
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